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Mobilians International, Inc. is a leading mobile payments and e-commerce company that provides 
secure, easy-to-use payment methods for online purchases without the need for credit cards--simply by 
using mobile phones and mobile phone accounts. Its MobiCash™ product drives revenue growth and 
lowers shopping cart abandonment rates for targeted online merchants selling digital and physical goods, 
by providing customers a quick, hassle-free way to make purchases.  Mobilians partners with postpaid 
and prepaid wireless carriers and other billing providers to deliver new incremental revenue streams while 
increasing customer retention.  It utilizes robust and proven real time fraud management software 
systems to minimize risk for mobile service providers, merchants and consumers.  Mobilians International 
is an independent U.S. corporation, with headquarters outside of Washington, D.C. and offices in San 
Jose, Calif.  It is backed by the number-one mobile payments provider of its kind in Asia, publicly traded 
Mobilians Co., Ltd. of Korea.  For more information, visit www.mobiliansinc.com. 
 
About Mobilians Co., Ltd. 
 
Mobilians Co., Ltd. is the leading mobile payments solutions provider of its kind in Asia and is based in 
Seoul, South Korea.  It offers mobile payment services that drive online transactions.  As the first in the 
world to deploy this type of service and now with over 50% market share, Mobilians Co., Ltd. is a well-
known, established payments leader.  Mobilians processes millions of secure, real-time transactions each 
month, working with thousands of online merchant partners, and all the major mobile phone carriers.  
For more information, visit www.mobilians.co.kr. 
 
 
Management 
 
Mobilians is building a solid management team with experience in e-commerce, financial services, billing, 
fraud management, customer operations and wireless technology. 
 
Pragnesh Shah, CEO & President 
 
Pragnesh (“Prag”) Shah is a proven, creative leader with executive level experience in both start-up and 
mature businesses.  His background includes 12 years of experience in the mobile communications 
industry.  Most recently with Sprint Nextel Corporation, Shah served as a Vice President, Product 
Innovation where he led the company’s emerging mobile products initiatives for consumer and business 
segments.  He drove incubation of new lines of business in mobile commerce, mobile payments, and 
entertainment/media, and launched Sprint’s mobile advertising line of business--the first U.S. wireless 
carrier to do so.  Previously he was Vice President & GM of the 350-person Sprint PCS E-Commerce 
Business Unit, directly responsible for driving e-commerce transactions, usability design, software 



 
development & testing, and web operations.  He spent most of his 10+ years at Sprint in the Sprint PCS 
wireless unit.  Sprint PCS was a start-up that achieved $10B revenues faster than any company in U.S. 
history.  At Sprint, he also held executive level positions in consumer retail sales, customer operations, 
corporate strategic planning, and merger integration.  His leadership capabilities and diverse operations 
experience is directly applicable to growing Mobilians International into a successful company through 
partnerships with mobile Carriers and online Merchants alike.  Prior to Sprint Nextel, Shah’s experience 
includes positions in business development at Omnipoint Corporation (an Arlington, Virginia wireless 
start-up at pre-IPO stage), and five years design engineering experience with NASA at the Goddard 
Space Flight Center in Greenbelt, Maryland.  Pragnesh serves on the Board of Advisors for Mobile 
Discovery, a mobile advertising, couponing, commerce company.  He also is a guest lecturer for the 
Georgetown University Executive MBA Program.  He earned an MBA from the Harvard Business School, 
and MS and BS engineering degrees from the George Washington University.  Born and raised in 
Washington, D.C. he now resides in northern Virginia. 
 
Barry Toser, EVP Corporate Development 
 
Toser brings more than 25 years of success, encompassing domestic and international sales, marketing, 
service, and operations in the wireline and wireless industries to Mobilians’ efforts to bring this popular 
payment method to the United States.  In his most recent role as executive vice president and general 
manager of the Telecom Services Division at Transaction Network Services (TNS), he led a dynamic 
turnaround of the business unit that resulted in unprecedented revenue growth and new multi-year 
contracts with key mobile, landline and cable operators.  Prior to TNS, Toser spent six years on the 
international side of the telecom business.  While at GlobalNet International, he was a member of the 
Board of Directors and the executive vice president that executed the company's sales and business plan 
strategy in conjunction with a public offering and subsequent private placement.  For the first 15 years of 
his career, Toser held management positions with both Sprint and Cable & Wireless.  In 1999, Toser co-
founded the Washington DC metro area-based TelecomHUB, which has evolved into the nation's largest 
networking organization for telecommunications professionals.   He continues to serve as the HUB's 
President. 
 
Mark Byers, Vice President Operations 
 
Mark Byers is an integral member of the Mobilians leadership team and responsible for the establishment 
and on-going operations of Mobilians’ customer care, merchant care, billing, fraud management and 
settlement as well as marketing and public relations across the U.S. and in future international markets.  
Byers has the unique experience of being a part of a successful start-up that matured into a Fortune 500 
company and is bringing that hands-on involvement to Mobilians.  In a decade at Nextel 
Communications, Byers had the opportunity to help grow the company from an outsider to a top 
competitor in the wireless industry.  He brings direct experience in product management, carrier billing 
systems, marketing strategy, distribution support, pricing and promotion to Mobilians.  Prior to his 
management experience at Nextel Communications, Byers held marketing and operations positions with 
NYNEX Mobile Communications, General Reinsurance and GE Consulting Service.  Byers holds a Bachelor 
of Science in Marketing from Fairfield University. 
 
R. Chito Collins, Vice President of Merchant Business Development 
 
Chito Collins “get it done and deliver” attitude combined with over 12 years in the payments industry 
make her valued member of the Mobilians executive team.  She has a demonstrated track record in 
business development and sales to Fortune 100 companies such as IBM, HP, Sun Microsystems, Yahoo, 
Oracle and Microsoft.  Having worked for CyberCash, CyberSource and IBM’s Internet Division, her 
expertise and success in emerging payment technologies are invaluable in dealings with Mobilians’ online 
merchants and partners.  Chito holds a Bachelor’s Degree in Business Administration and Accounting from 
Assumption College/Karilagan School, Makati Rizal Philippines. 
 
 



 
Ecosystem Partners 
 
Mobile Carriers 
 
Mobilians International, Inc., offers carrier partners a way to increase revenues (data ARPU) and 
customer loyalty by adding a new dimension to mobile phone customers' active lifestyles - online 
purchasing via the mobile phone bill.  With Mobilians International’s patented and proven fraud 
technology, as well as secure validation and authentication, mobile customers purchase online easily and 
safely in three simple steps.  Instead of needing a credit card or registering for a cumbersome payment 
service, mobile phones are used to make online purchases, and then purchases are paid for via the 
monthly statement (post-paid) or deducted in real-time from a pre-paid account. 
 
Merchants 
 
With close to 100-million U.S. consumers online, but wary of using a credit card, without access to a 
credit card, or looking for a simpler payment method, establishing the MobiCash™ phone payment 
system expands the reach of merchant goods and services to a greater audience of potential purchasers.  
Unlike alternative payment methods, there is no registration or account setup needed - the customer just 
bills the charge to their existing wireless phone bill or prepaid account.  In addition, Mobilians fee 
structure is cost competitive compared to other options such as Premium SMS or traditional credit card 
services.  
 


